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Client Lazer Questions 
Creating Value in Coaching  

 
Help the client to create value for himself/herself. 
 

HOW WILL YOU KNOW THAT YOU'RE GETTING MORE THAN YOUR MONEY'S WORTH IN 
OUR COACHING? 

WHAT CHANGES WILL YOU NEED TO MAKE IN ORDER TO MAKE THE MOST OF WHAT 
WE TALK ABOUT? 

HOW MUCH STRESS IS THE MONTHLY COACHING FEE GOING TO CAUSE YOU? 

WHAT'S THE MOST EMPOWERING AND HELPFUL THINK THAT I CAN DO FOR YOU 
DURING OUR SESSIONS? 

OTHER THAN SUPPORT AND ADVICE, WHAT ARE THE 5 OTHER WAYS I WILL BE 
HELPING YOU MOST? 

WHAT SHOULD I DO/NOT DO IF YOU GET BEHIND ON YOUR GOALS? 

WOULD YOU LIKE TO BE PART OF MY TELECLASSES, CALL ME BETWEEN SESSIONS, 
OR WORK ON PERSONAL DEVELOPMENT PROGRAMS SUCH AS CLEAN SWEEP OR 
PERSONAL FOUNDATION AS A PART OF OUR COACHING? 

WHAT SHOULD WE DO OR TALK ABOUT TOWARD THE END OF EACH COACHING 
SESSION? 

WHAT SHOULD I DO IF YOU MISS A COACHING SESSION? 

WHAT WOULD HAPPEN IF WE HADN'T STARTED COACHING? 

WHAT IS THE ONE REGRET THAT YOU DON'T WANT TO HAVE IN THIS LIFETIME? 
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